
 
A portal that lets businesspeople regain control over 
their data, and makes applying for financing more 
efficient and easier.
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SBR Nexus gives businesspeople 
control over their own data 
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When a businessperson makes a financing application, or has a loan with a bank, a lot of informa-

tion is requested from them. For example annual figures, income tax returns and, in the case of 

real estate, information about the rental condition and the sustainability of the property. 

SBR Nexus realised that, in practice, supplying 

all this information primarily involved much 

toing and froing between the receiving party 

and a service provider (accountant or valuer). 

The businessperson was scarcely involved, even 

though it concerned data about them. Reason 

enough for SBR Nexus to look for a party that 

could create a solution that would involve 

businesspeople in their own application 

process.

Businesspeople too little involved in 
their own financing 

Help us create a platform where our clients (the banks) can exchange information easily, securely 

and digitally with their customers, so that we give businesspeople back control over their own data.

The request from SBR Nexus

“We increasingly saw that, in reality, providing 

all the relevant information was first and fore-

most a process involving the receiving party and 

a service provider. The businessperson was only 

involved to a limited extent, while this was data 

about them.” 

Gerard Huis in ’t Veld, CTO at SBR Nexus.
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Together with SBR Nexus, we critically analysed the idea behind My Data, My Business (a platform for 

exchanging company reports), defining exactly what the problem was it was going to solve? “We 

definitely brought out the best in each other. We at SBR Nexus may have come up with the idea 

ourselves, but we fine-tuned it together" says Gerard Huis in ’t Veld, CTO at SBR Nexus.

Using the so-called Agile method gave us the necessary flexibility. For example, during conversations 

between SBR Nexus and its clients, it became apparent that they found it particularly important that 

the platform connects to their customer journey (roughly speaking, from initial contact to becoming a 

client). So the new platform had to integrate well with the bank’s existing internet sites. This makes 

submitting an application easier, more efficient and less error-prone for the entire chain – bank, 

intermediary and businessperson alike.

When supplying data, it's important to know how you can be sure it comes from a trusted source? The 

possibilities for digitally identifying the businessperson turned out to be more complex than we’d 

thought. But we extensively researched and weighed up the options in close collaboration. This called 

for creativity on both sides in terms of planning, but it’s in place now and works really well.

Approach and solution
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There is now an optimal platform in place that helps the entire chain with the digital delivery and 

processing of data. Businesspeople have more options using My Data, My Business to arrange 

things themselves, such as the submission of their annual accounts. For banks it means they can 

trust the data provided more. As a result, the risk profile can be better assessed. But from a duty of 

care perspective, they can also help clients by providing them with insights.

Impact on IT

“Our goal is a single point where the businessperson can easily 

manage all the information about their business that they share with 

third parties.” says Gerard.

Gerard Huis in ’t Veld, CTO at SBR Nexus.
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